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SUMMARY
Purpose and scope

free trade agreement (NZ-UK FTA). Whakapapa 

relationships are shared and maximised both in a 
social and commercial sense.

• Building a relationship is the initial step – 
business is not primarily about business, it’s 
about relationships that lead to business. This 

building a relationship and using tikanga to align 

Challenges and opportunities

can make it easier to trade domestically; (3) loss 

to approach markets together; (2) solidifying 

business excellence through learning from 

Treaty of Waitangi and trade policy
• The treaty and trade policy includes: (1) 

principles of the treaty need to underpin any 

relationship.

Expectations of the FTA

• Indigenous to Indigenous trade is important; 

entering any trade relationship. The relationship 

• There is an historical relationship that can be 

United Kingdom.

need to be challenged.

• The building of capacity and capability through 

building and joint capacity building.
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PURPOSE

# Sector Experience

P1
entrepreneur

Trade negotiations 

P2

P3 Tourism, science, and 

P4  Partner Consulting, 
Accounting, 
Seafood

P5  Business 

entrepreneur

Tourism, housing, 

Seafood

Tourism, international 

 

 
doing business

Industry, sector, and 
business activity

future using science, technology, engineering, arts, and mathematics (STEM) as a 
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Trade experience

entities.

Rationale for trade

domestically.

Challenges/opportunities

broadened.

motuhake.

counterfeits. 
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Treaty and trade policy
necessary recognition.

property.

P3: The Treaty should be the foundation for any FTA. The relationship needs to be built 
before trade.

P4: There are expectations that rights are upheld, and the Treaty is adhered to.

Inter-indigenous trade
Indigenous groups.

P5: From this, the fundamentals of business are key to any business relationship 

Other comments P3: The foundation of these agreements is based on coloniser mentality. It does not sit 

exporting.
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GENERAL NATURE OF THE FTA
Success

to other opportunities, including trade.

P4: Accessing some of the intellectual property that the UK has in genomics, and genes 

Risks P1: Intellectual property rights.

P2: Treaty clauses are not enforced.

practices.

Protecting rights and 
interests

upheld.
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Goods and services

Investment
communities.

Environment

Customary rights

Kermadec Islands).

Priorities

P1–5: The Treaty of Waitangi should be the foundation of a trade agreement.

Priorities for  

market.

makers as opposed to price takers.
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